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HIGHLIGHTS

Good overall performance in Q3

ÅDiversified business model provides robustness

ÅProactively adapting to a challenging oil & gas market

ÅPursuing significant opportunities within defence

ÅLooking beyond the cycle, significant R&D investments

ÅContract with Avinor for remote towersïentering a new market in international

aviation with significant potential
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Revenues:

4 009
EBITDA:

419
New orders:

3 388
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FINANCIAL STATUS Q3
- Revenues

Q3 revenues in line with Q3 2014

ÅKM revenues in line with recent quarters,  

up 7 % year to date compared to 2014

ÅHigh activity level in KDS, revenues on par with 

Q3 2014

ÅStill low activity level in KPS, on level with recent 

quarters

ÅKOGT revenues 39 % lower than Q3 2014, 

major capacity adjustments in progress
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FINANCIAL STATUS Q3
- EBITDA
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EBITDA:

419
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Margin

10,5 %

EBITDA down 32 % from a strong Q3 

2014

Å Increased R&D efforts in KM and KPS, preparing 

for the next growth curve

ÅSlightly changed project mix in KM, including 

more EIT/EPC projects

ÅStrong EBITDA margin in KDS

ÅWeak KOGT results in a difficult market
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FINANCIAL STATUS Q3
- Orders
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Life-cycle business and 

framework agreements 

not converted into delivery 

contracts are not included 

in the backlog.
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FINANCIAL STATUS Q3
- Cash flow
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Q3 2015 Q2 2015 Q4 2014

Cash and short-term deposits 2 181 2 908 4 424

Net interest bearing debt (1 299) (2 026) (3 551)

Equity ratio 30.3% 31.0% 31.0%

Return on Capital Employed (ROACE)* 14.4% 16.8% 16.4%

2 908 

419 

23 

2 181 

1 074 

95 

Cash IB EBITDA Change in other
operating related

items

Investments Net changes in
financing activities

and exchange
rates

Cash UB

Q2 2015

* Quarterly ROACE based on last twelve months, average capital employed

Negative cash flow in Q3, MNOK 727

ÅSubstantial prepayments received in 2014

ÅLarge fluctuations in working capital, but within a 

normal range
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FINANCIAL STATUS Q3
- Year to date
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BUSINESS AREA STATUS
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REVENUES IN LINE WITH 

RECENT QUARTERS

Å Q3 revenues in line with recent quarters, up 7 % year to 

date compared to 2014

Å Lower EBITDA-margin reflecting increased product 

development efforts, and a somewhat changed project mix

LOWER DEMAND WITHIN 

OFFSHORE ïADAPTING 

TO CHANGING MARKETS

Å Continued diversified order intake, both new-build, non-

vessel related and life-cycle services

ī Good contracting for production and storage units, 

lower contracting within drilling and OSV

ī Subsea order intake in line with Q1 and Q2

ī Solid order intake within Merchant Marine, especially 

within LNG/LPG

Å Capacity adjustments initiated, proactively aligning with 

market outlook within offshore

GOOD PERFORMANCE  

WITHIN MERCHANT 

MARINE

Å Good performance especially within container vessels, 

LNG/LPG and product tankers

Å A well-positioned product portfolio in the current market

ī «Green solutions» for optimization of vessel 

operation costs and emissions
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KONGSBERG MARITIME
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Q3 2015

Operating revenues 2 541

EBITDA 325

New orders 2 385

Order backlog 7 932

ORDER BACKLOG, DELIVERY TIME

Rest of 2015 23 %

2016 48 %

2017 and forward 29 %

*Life-cycle business and framework agreements not 

converted into delivery contracts are not included in the 

backlog
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GOOD PERFORMANCE, 

STRONG MARGINS

Å Revenues in line with Q3 2014

Å Strong 14.4 % EBITDA margin

Å BNOK 9.2 in order backlog ensures good visibility

ENTERING INTERNATIONAL 

AVIATION WITH REMOTE 

TOWERS

Å Contract with Avinor signed in Q3 for remote towers, 

value MNOK 400

ONGOING PROJECTS IN ALL 

PHASES, SEVERAL 

SIGNIFICANT 

OPPORTUNITIES AHEAD

Å Planned completion of NASAMS to Finland in H1 2016

Å The largest NASAMS project so far, signed with 

Raytheon in 2014, progressing as planned

Å Significant and growing potential for

ī NSM/JSM missiles

ī NASAMS

ī F-35, defence communication, space 

technologies, submarines
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KONGSBERG DEFENCE SYSTEMS
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Q3 2015

Operating revenues 908

EBITDA 131

New orders 832

Order backlog 9 163

ORDER BACKLOG, DELIVERY TIME

Rest of 2015 13 %

2016 34 %

2017 and forward 53 %

*Framework agreements not converted into delivery 

contracts are not included in the backlog

30.10.2015© KONGSBERG - All rights reserved



© KONGSBERG - All rights reserved

BRINGING AVIATION INTO A NEW ERA

ÅApplying core technologies to develop an advanced tower solution for civil aviation

ÅUsing advanced camera and electro-optical technology and real time network developed for 

defence applications

Å15 Norwegian airports to be controlled from one remote tower center in Bodø

ÅSignificant international growth potential
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See it at 

CMD 2015!


